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POLICY & REGULATION

DoT confronts TRAI over license fee renewal
The Departments of Telecommunications (DoT) and

TRAI (Telecom Regulatory Authority of India) have now
confronted each other over the issue of concession-fee
renewal for telecom operators. While the DoT plans to propose
a license fee of around $194.95 million for a 10-year renewal
period, the regulator has stated that the incumbent operators
must be allowed to extend their licenses without paying any

Telecommunications Revenue
in Asia Pacific ($ Billions)

AUSPI hits back at COAI

over the issue of excess

spectrum fee .................. 2

Government sets up a new

committee for supervising e-

auction of 3G spectrum .. 3

I&B Ministry directs all

broadcasters to share

channels with HITS, mobile

TV, and IPTV .................. 5

TDSAT absolves incumbent

GSM operators of

cartelization allegations .. 6

Political pressure forces

COAI to justify its stand to

the PM ............................ 7

Recent blasts by terrorists

raise questions over

potential misuse of Wi-Fi

networks ......................... 8



Copyright 2008  Information Gatekeepers Inc.  320 Washington St.  Brighton, MA  02135  Tel: (617) 782-5033   Web: www.igigroup.com

2

India Telecom July 2008

additional fee. The DoT argues that the license-
fee renewal for incumbent players would help
to create a level playing field for current as well
as new service providers with regard to 3G
(third-generation) spectrum allocation. The
contentious issue is that the period of license
expiry for 2G services differs from one player to
another. But the Indian government is keen to
coincide this period of 2G services with that of
3G services. TRAI, on the other hand, is of the
opinion that the license extension for 2G must
not be corelated to 3G services.

Digitalization of cable TV networks would
increase broadband penetration rate in India,
says TRAI

In its draft report, the Telecom Regulatory
Authority of India (TRAI) has stated that the
Indian cable operators must now go digital. The
telecom regulator had submitted its report to the
Telecommunications Ministry in late July. It said
that the digitalization of cable TV networks would
help to expand the broadband penetration rate
in the country. India, which is currently a global
leader in IT/software development, has an
abysmally low broadband user base of just 4
million. If the recommendations of the regulator
are implemented, it would enable the cable
television subscribers to get both telephone and
broadband connections from just one cable. As
many as 76 million cable connections would get
hooked up to broadband, which would increase
the broadband user base to 76 million from the
current 4 million.

AUSPI hits back at COAI over the issue of
excess spectrum fee

In its letter to Indian Prime Minister Mr.
Manmohan Singh, the CDMA lobby, Association
of Unified Service Providers of India (AUSPI),
has retaliated at the GSM body, Cellular
Operators Association of India (COAI), over the
imposition of a fee on excess spectrum
possessed by the GSM operators. AUSPI
reminded the prime minister about his recent

statement in which he said that India must be
able to earn enough money from spectrum
allocation. AUSPI has accused COAI of making
a desperate attempt to serve the interests of a
small section of the telecom industry.

DoT plans to have a separate policy
specifically for CDMA players

In a positive development for the CDMA
operators in India, the DoT (Department of
Telecom) is planning to formulate a separate
3G (third-generation) policy only for CDMA
players. This would allow Indian CDMA
operators like Tata Teleservices, Reliance
Communications, and Shyam Telelink, among
others, to provide improved 3G services to their
users. Earlier, the DoT did not allocate any
specific radio frequencies for CDMA operators,
forcing these operators to adopt the 2.1GHz
band for bidding for 3G spectrum. The CDMA
operators argued that they would not be able to
use adequate CDMA equipment, including 3G
mobile handsets using the 2.1GHz band, thus
failing to make the most of the opportunities in
the 3G space. However, the new guidelines from
the DoT state that these operators would be
allocated 3G spectrum in the 450- and 800MHz
bands. This move is likely to boost the
competitiveness of the CDMA segment in the
3G spectrum auction.

DoT exploring the option of choosing two
operators for mobile number portability

The Department of Telecommunications
(DoT) is currently exploring the possibility of
choosing two service providers for implementing
mobile number portability (MNP), thereby
opposing the Telecom Regulatory Authority of
India’s (TRAI’s) proposal of having a single
player. TRAI had recommended a single MNP
operator, arguing that this would enable smooth
coordination between various operators. The
DoT is also exploring the possibility of using
different selection processes for issuing MNP
licenses. MNP allows users to switch mobile
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operators without having to change their mobile
numbers. The DoT plans to implement MNP in
the four metros in India by this year’s end.

Government likely to announce WiMAX, 3G,
and MNP policy soon

The Indian government, which has
settled its differences with the Telecom
Regulatory Authority of India (TRAI), is expected
to announce the 3G (third-generation) and
WiMAX policy in early August. The government
has already hinted that around 10 firms would
be given the 3G licenses. Reliable sources said
that the government has reserved around
60MHz spectrum for the 3G mobile services,
which is enough to accommodate about 10
operators. The announcement of the 3G policy
has been delayed several times due to the
various differences between TRAI and the
Department of Telecom (DoT) on this issue. But
the regulator has now agreed to support the
DoT’s proposal to increase pan-India license fee
for 3G services to $518.03 million and pan-India
WiMAX spectrum fee to $197.79 million.
Meanwhile, the policy on Mobile Number
Portability (MNP) is also likely to be announced
in early August.

Government sets up a new committee for
supervising e-auction of 3G spectrum

The government of India has set up a
committee for overseeing the e-auction of
spectrum of 3G (third-generation) mobile
services ahead of the upcoming announcement
of the country’s 3G policy. The committee, which
would be headed by the finance member of the
Telecom Commission, would have another six
members who would study the details of the
spectrum-auctioning procedure and set the
benchmark in a transparent, clear manner. This
committee would seek the clearance of the RFP
(request for proposal) document to select an
independent agency to carry out the e-auction.
Meanwhile, the government will shortly
announce its norms on the allocation of

spectrum for WiMAX and 3G services. Sources
said that the government has decided to permit
overseas firms to take part in the 3G spectrum
auction, adding that around 10 service providers
are expected to be found eligible for spectrum
allocation if they emerge successful in the
bidding.

Idea-Spice deal comes under DoT scrutiny
The Department of Telecommunications

(DoT) has expressed its concern over the recent
merger between mobile operators Idea Cellular
and Spice Telecom, stating that the deal
breaches important clauses of intra-circle
merger (merger of two service providers within
the same circle) as well as mobile concession
norms. Idea Cellular had announced on June
25 that it would be buying BK Modi’s 40.8
percent holding in cellular service provider Spice
Communications for more than $631.57 million.
But the DoT has now said that revised M&A
(mergers and acquisitions) norms prevent intra-
circle mergers for three years from the date of
granting the license. Spice Communication
provides GSM services and owns concessions
in the Karnataka and Punjab circles. But Idea
also owns licenses for the two service areas
effective January 25, 2008. The DoT has also
said that the share acquisition deal between the
two firms may also breach a “substantial equity”
clause wherein an operator cannot own over
10 percent stake in another player in the same
service area. A senior official in Idea Cellular
said that the firm has not yet received any
communication from the DoT.

Idea tells DoT that its acquisition of Spice
did not violate M&A guidelines

Indian mobile service provider Idea
Cellular told the Department of
Telecommunications (DoT) that its recent buyout
of mobile operator Spice Communications did
not breach the new mergers-and-acquisitions
norms. The company stated that in case of any
doubt it is willing to surrender its concessions
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for Karnataka and Punjab circles, where Spice
currently operates. The deal between Idea and
Spice has come under the department’s scrutiny
because both companies have licenses in
Punjab and Karnataka circles. According to
Indian telecom norms, a firm is not allowed to
own two concessions in the same service area.

TRAI asks DoT to consider increasing entry-
level fee for a pan-India telecom license

The Telecom Regulatory Authority of
India (TRAI) has asked the Department of
Telecom (DoT) to increase the entry fee for a
pan-India license if it wishes to charge a one-
time fee on GSM players owning spectrum in
excess of 6.2MHz. Following repeated
insistence from CDMA operators, the DoT had
recently sought TRAI’s views on charging a one-
time fee on the GSM operators owning more
than 6.2MHz of spectrum. TRAI stated that the
entry fee of $386.77 million, which was fixed in
2001, should also be hiked if the government
wants to impose a one-time fee on GSM
operators. It stated that the DoT must also
increase the spectrum entry fee of different
circles in the country to bring about a certain
degree of consistency. Currently, the market
rates vary from $0.2 million for West Bengal to
$54.56 million for Tamil Nadu.

A Raja says that the government will soon
announce India’s 3G policy

According to India’s communication and
IT minister, A Raja, the Indian government will
soon announce the policy for third-generation
(3G) mobile services as well as WiMAX
broadband services. Although he did not give
any timeframe for the same, it is believed that
the policy is likely to be announced within one
to two weeks, as the changes recommended
by Telecom Regulatory Authority of India have
already been recommended. On July 11, the
regulator had proposed a minimum price of Rs
600 million for radio frequencies via auctioning.
It added that the operators must also be requires

to deposit a performance bank guarantee.
Sources in the Department of Telecom (DoT)
stated that overseas companies would be
permitted to take part in the 3G spectrum
auction, giving a tough challenge to incumbent
operators like Vodafone Essar, Bharti Airtel, and
Idea Cellular. The Indian government hopes to
make $9.51 billion via the 3G spectrum
auctioning. The financial bids are likely to be
sought by the end of August, while the entire
process is likely to be over by October 2008.

TRAI to increase the minimum protection
period for tariff rates hike

In a consumer-friendly development, the
Telecom Regulatory Authority of India has
proposed to increase the minimum protection
period for tariff hikes to one year from the tariff
enrollment plan; the existing protecting period
is six months.

The protection period protects telecom
consumers from sudden and unexpected hikes
in tariff rates from telecom operators diverging
from their original tariff plans. But the lifetime
users and other subscribers with longer validity
plans would continue to be protected in
accordance with their plans. TRAI has also
asked operators to pass the benefit of tariff
declines to all subscribers. Currently, telecom
operators adopt the opt-in-mode wherein the
users need to choose their respective tariff
reduction plans by sending a text message
(SMS).

DoT to adopt international norms on
electromagnetic radiation emitted by mobile
devices

Importers and local manufacturers of
mobile handsets would now be required to follow
international norms pertaining to
electromagnetic radiation emitted by mobile
phones as well as base stations. There are more
than 1.15 million telecom towers in India, which
are believed to emit electromagnetic radiation.
The Department of Telecom (DoT) has scrapped



Copyright 2008  Information Gatekeepers Inc.  320 Washington St.  Brighton, MA  02135  Tel: (617) 782-5033   Web: www.igigroup.com

5

India Telecom July 2008

the plan of issuing its own guidelines and will
now adopt radiation guidelines issued by the
ICNIRP (International Commission on Non-
Ionizing Radiation Protection) on this important
issue. Sources in the DoT said that the Telecom
Engineering Centre would soon devise a
detailed mechanism for third-party
implementation.

They added that domestic handset
makers would also need to follow these
standards by self-certifying their handsets.
Moreover, the cellular phones imported must
accompany the required certification from
handset makers. ICNIRP guidelines are
currently implemented in countries like
Germany, Spain, Australia, Japan, France, and
many more.

DoT explores the possibility of auctioning
2G spectrum

The Indian government’s recent move to
auction 3G spectrum has spurred debates
pertaining to the possible auctioning of 2G
spectrum, which is currently valued at Rs 200
billion ($4.63 billion). According to media reports,
this issue is being discussed strongly within the
communications ministry as the Central
Vigilance Commission (CVC) and the Finance
Ministry are pretty keen to auction 2G spectrum.
An official in the Department of Telecom said
that the UPA government is tempted by the
opportunity of earning big money by auctioning
2G spectrum, as it reeling under inflationary
pressures and a current account deficit.

The timing of this development assumes
significance as the CVC is currently probing the
allocation process of 2G spectrum and has cast
aspersions on the user base-linked allotment
criteria and also the first-come-first-served
policy.

Moreover, the 2G methodology of
spectrum allocation is being challenged in
several courts in India. Realizing this, the
government could adopt the proven public
auction methodology to generate massive

revenues and create confidence among
investors.

DoT awards Category A ISP license to IKF
Technologies

IKF Technologies Ltd. has said that it has
gotten a Category A ISP (Internet service
provider) license from the Department of
Telecom (DoT). The firm said that this license
will allow it to boost its services for its enterprise
customers. IKF Technologies’ Telecom Division
plans to provide VoIP, Internet bandwidth, and
video services across India. According to Mr.
Pankaj Garg, director of IKF Technologies Ltd.
and  president of IKF Telecom’s Global
Operations, the company is looking forward to
participating in the burgeoning telecom segment
of India by providing broadband and VoIP
services for retail and corporate users. He also
said that IKF Telecom’s VoIP and Internet
bandwidth-related products are capable of
addressing the requirements of any enterprise
in the country.

I&B Ministry directs all broadcasters to share
channels with HITS, mobile TV, and IPTV

The Indian government has directed all
broadcasters, which represent around 350 TV
channels, which are beamed in DTH (direct-to-
home) and cable platforms, to compulsorily
share their feeds with new platforms, including
IPTV, headend-in-the-sky (HITS) and mobile
television. Therefore, all broadcasters will now
be required to share their feed with WWIL (Wire
& Wireless India Ltd. (WWIL), which is the HITS
license-holding firm of Essel Group. This
assumes significance as many broadcasters,
including STAR-DEN and MSM Discovery, are
currently not sharing their channels with the
WWIL, which plans to launch its HITS services
across 55 cities in India. According to a source
in the Information and Broadcasting (I&B)
Ministry, even private IPTV operators like
Reliance Communications, Bharti Airtel, and
MTNL can direct the broadcasters to share their
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feed with them. With this development, Essel
Group will become the pioneer in HITS and DTH
(Dish TV). While Dish TV was launched as the
first private DTH firm in India, WWIL will be the
first cable firm to launch HITS at the end of July.
The government has not yet released its policy
on IPTV, HITS, and mobile TV.

New entrants oppose DoT’s move to reduce
the pricing of excess spectrum

Opposing the Department of Telecom’s
(DoT’s) new policy, which could reduce the price
of excess radio frequencies owned by mobile
service providers, the newer telecom players
have said that this move is contradictory to the
stance adopted by Prime Minister Manmohan
Singh. The new operators argue that the PM
had recently told the DoT that spectrum, being
a scarce resource, offers a great revenue-
making opportunity to the government. They
reckon that scarce resources like spectrum
warrant a competitive pricing, adding that the
DoT’s new policy heavily favors the incumbent
players as they already own larger chunks of
spectrum. Even industry experts have opined
that the DoT’s move would lead to significant
loss for the government, which will now earn
just $291.86 million, compared to the previously
estimated $1.40 billion according to the original
plan.

TDSAT absolves incumbent GSM operators
of cartelization allegations

The Telecom Disputes Settlement and
Appellate Tribunal (TDSAT) has dismissed two
petitions from Telecom Watchdog and Telecom
Users Group of India challenging the tariff
increase implemented by India’s leading
telecom operators like Idea, Airtel, and Vodafone
in the Delhi circle. The telecom tribunal’s
chairman, Justice Arun Kumar, said that the
tariffs of telecom services in the country have
drastically fallen, thereby implying dismissing
the validity of the petition. The operators’ counsel
had contended that the telecom rates had fallen

when compared to August 2007, when the
service providers had allegedly imposed the
tariff hike. This development comes as a relief
for Indian GSM operators, which had been sent
notices by the Monopolies and Restrictive Trade
Practices Commission (MRTPC) over charges
of cartelization.

TRAI asks GSM players to provide
interconnection to RCom’s GSM network

In a move that is likely to expedite
Reliance Communications’ deployment of its
GSM services, the Telecom Regulatory Authority
of India (TRAI) has ordered the country’s
incumbent GSM service providers to deliver
interconnectivity to RCom’s GSM network. TRAI
argued that since RCom, which mainly provides
CDMA services in India, is a UASL (unified
access service license) holder, it does not have
to sign separate interconnection agreements.
The GSM players had previously expressed
their unwillingness to provide interconnection
permission to the CDMA firm on the grounds
that its GSM network formed part of a new
concession, implying that it would have to sing
new interconnection agreements. They also
argued that the High Court had not yet passed
its judgment on the issue of dual-technology
license.

DoT postpones its decision to fix additional
one-time spectrum charge on GSM players

The Department of Telecom (DoT) has
postponed its decision to fix the imposition of a
one-time spectrum charge on GSM firms that
own radio frequencies in excess of 6.2MHz. The
DoT’s decision is attributed to several factors,
including objections by sector watchdog TRAI
and confusion arising from the different models
for arriving at the figure, among others. The DoT
had initially decided to impose a single-time fee
of $62.28 million per MHz of radio frequencies.
The figure was arrived at by dividing the entry
fee of $384.5 million by 6.2. In contrast, TRAI
had proposed a one-time fee of $698,812.02-
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$3.72 million per every MHz for operators
owning spectrum over 10MHz. Meanwhile, the
Finance Ministry has opined that all operators
must be asked to pay a one-time)fee of $305.61
million for every additional MHz of spectrum
held. This implies that all new firms which paid
an entry fee of Rs 16.51 billion for obtaining
4.4MHz of spectrum would now be forced to pay
another $959.89 million. Moreover, the
incumbent GSM operators possessing over
10MHz spectrum would have to pay an
additional $698.67 million.

DoT says it is not planning to review M&A
guidelines

The Department of Telecommunications
(DoT) announced that it has not made any plans
to review the new M&A (merger and
acquisitions) guidelines that were notified a few
months back. Telecom Secretary Siddartha
Behura said that the DoT has not undertaken
any initiative to review the norms. This
announcement comes as a relief to new service
providers, which are looking out for overseas
investor/partners. The Telecom Secretary added
that the DoT’s intervention is only required in
cases of merger between two concessions in
the same service area.

Political pressure forces COAI to justify its
stand to the PM

Even as Amar Singh’s demand of
imposing a one-time on GSM operators for
owning excess spectrum has been forwarded
by the PMO to the Finance Ministry and the
Department of Telecom (DoT), CDMA body
AUSPI (Association of Unified Service Providers
in India) recently approached the Telecom
Disputes and Settlement Appellant Tribunal
(TDSAT), demanding that the GSM firms must
either return the excess radio frequencies to pay
a one-time fee for the same. This has forced
GSM lobby Cellular Operators Association of
India (COAI) to approach the prime minister for
justifying its stance. COAI has now put the blame

on CDMA service providers that applied for GSM
concessions under the dual-technology
(GSM+CDMA) license. In its letter to the PMO,
COAI has argued that some new entrants would
not get spectrum, as CDMA players were
unfairly awarded the radio frequencies. It said
that the CDMA operators are the ones that have
hoarded spectrum under the guise of dual-
technology licenses. COAI also said that the
GSM operators have received additional
spectrum only after adequately justifying the
requirements.

TRAI examining ESPN’s reply on DTH pricing
The Telecom Regulatory Authority of

India (TRAI) is currently probing ESPN’s reply
on the fee structure for direct-to-home (DTH)
operators. TRAI had previously ordered ESPN
to slash the fee for DTH players by 50 percent
of what was being imposed on cable TV
operators in non-CAS (conditional access
system) areas. In June, ESPN had made a
request wherein a new Reference Interconnect
Offer would force DTH operators to compulsorily
provide its bouquet of three channels in their
base packages. TRAI has ordered ESPN to
bring about a modification in its RIO within 15
days and provide DTH players with the same
bouquet of channels that it offers to cable
operators in non-CAS areas.

WIRELESS

India adds 8.94 million mobile users in June
Indian mobile operators have added

around 8.94 million users in the month of June;
the country continues to be the fastest-growing
mobile services market globally. According to a
Reuters report, the Telecom Regulatory
Authority of India (TRAI) stated that India’s total
mobile phone user base stood at 286.86 million
at the end of June, an increase of 55 percent
from 2007. The mobile service providers had
attracted 8.62 million subscribers in May. The
country’s largest mobile operator signed 2.55



Copyright 2008  Information Gatekeepers Inc.  320 Washington St.  Brighton, MA  02135  Tel: (617) 782-5033   Web: www.igigroup.com

8

India Telecom July 2008

million new users during the month, increasing
its total user base to 69.4 million. The second-
largest player, Reliance Communications,
added 1.74 million users and increased its total
user base to 50.79 million subscribers. Vodafone
Essar added 1.73 million wireless users to take
its total user base to 49.2 million.

Idea Cellular to launch its services in the
Mumbai Circle in September; plans to target
the 8 percent churn segment

India-based mobile service provider Idea
Cellular is gearing up to unveil its mobile
services in the Mumbai circle in September. The
company is currently waiting for monsoon
slowdown in order to commence its service. Idea
is currently busy establishing about 200
showrooms before its commercial launch. The
operator, which has promised to provide a much
better network than its contemporaries in the
Mumbai circle, has chalked out plans to provide
innovative services to the churn segment of
around 8 percent. Idea is also planning to target
first-time users and immigrants.

GSM operators urge TDSAT to quickly
announce its verdict on dual-technology
issue

Indian GSM service providers have
asked the Telecom Disputes and Settlement
Appellate Tribunal (TDSAT) to give an early
verdict on the government’s policy of allowing
dual technology (GSM as well as CDMA) for
providing cellular services. The GSM players
argue that any more delays in this issue would
hurt the business opportunities of the GSM
segment of India. TDSAT, meanwhile, has urged
the government to provide details of the existing
spectrum allocation policy. It has also adjourned
this case till August 19.

Mobile operators’ expenditure on print
advertising declines by 25 percent

Indian mobile operators are reducing
their dependence on the print medium to

advertise their products. According to a new
report by AdEx, the mobile operators’ annual
expenditures on print media declined by around
25 percent. Reliance Communications currently
heads the list with a market share of 29 percent.
BSNL comes next with 16 percent, followed by
Vodafone with 15 percent. The top 10 mobile
services in India comprised two brands each of
BSNL, Vodafone Essar Ltd., and Reliance
Communications and three brands of Tata
Teleservices. About 56 percent of the ads of
mobile services were related to brand
promotion.

Indians could soon be able to access laptops
incorporating mobile phones

Indians would soon be able to buy
laptops that include cell-phones. Notebook
makers are going all out to challenge mobile
phones by making laptops which adequately
perform the role of a normal mobile phone. For
instance, Hewlett-Packard plans to hold talks
with Indian mobile service providers for a
potential partnership to provide 3G laptops after
the launch of 3G services in the country.
According to Kevin Frost, vice-president and
general manager of the consumer notebooks
business unit, personal systems group, the
company is looking to replicate the success of
its 3G laptops in other nations. He said that a
larger number of laptops globally are becoming
smaller to compete with PDAs and mobile
phones. HP has already partnered with Sprint,
AT&T, and Verizon in the US, while its partner
in Australia is Vodafone. Similarly, Vodafone,
Orange, and T-Mobile are HP’s partners in the
UK. Following the launch of 3G broadband
wireless laptops, Indian users would be able to
surf the net from any place that is covered by
the mobile operator.

Recent blasts by terrorists raise questions
over potential misuse of Wi-Fi networks

The recent bomb blasts in key Indian
cities masterminded by terrorist organizations
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have cast aspersions on the possible misuse of
Wi-Fi networks by such groups. The email sent
by Indian Mujahideen, which claimed
responsibility for the blasts, is believed to have
been sent from a Wi-Fi network. According to
Indian intelligence agencies, the Wi-Fi service
providers are carelessly providing their services
without adopting proper access control and
other security mechanisms. They argue that the
absence of adequate security controls makes it
difficult for them to reach the user. The recent
developments could impede the plans of Delhi
and Mumbai governments to Wi-Fi-enable these
cities.

MTNL makes Delhi HC a Wi-Fi-enabled zone
India-based state-run

telecommunications operator MTNL announced
that it has successfully transformed the Delhi
High Court into a Wi-Fi-enabled zone. The
government-controlled telecom operator said
that it has installed Wi-Fi broadband as well as
Centrax Intercom facility within the court area.
It added that the installation of Wi-Fi access
points would allow lawyers and other legal
professionals to access uninterrupted Internet
access on the court premises. Furthermore, all
lawyers in the Delhi High Court would also be
able to enjoy free Intercom services from their
chamber blocks.

New DTH platform to be launched in India
by October-end

A new DTH (direct-to-home) platform is
expected to be launched in India by the end of
October. Videocon Group-backed Bharat
Business Channel would launch the new
platform, named D2H, by using six Ku-band
transponders from the SingTel’s ST1 satellite.
The firm said that it plans to invest around
$233.91 million during the first two years of the
platform’s operation. D2H, which would use
MPEG-4 technology and conditional access
from Irdeto, aims to launch as many as 200
channels. Currently, Dish TV is the biggest DTH

operator in India, with 3.3 million subscribers.
TataSky comes next with 2.2 million users,
followed by Sun Direct with 1 million. Two other
DTH platforms from telecom operators Bharti
Airtel and Reliance Communications are likely
to be launched this year, taking the total number
of platforms (D2H included) to six.

Tata Communications betting high on its
WiMAX network

India-based communications service
provider Tata Communications is planning to
invest around $500 million in WiMAX
technology. The communications firm said that
the country’s wireless broadband network is the
biggest in the entire world. It is very close to
selecting the firm or firms for constructing the
mobile WiMAX infrastructure and choosing the
CPE (customer premises equipment) vendors
for this network. Tata has already deployed
around 1,000 base stations made by vendor
Telsima Corporation and has attracted 10,000
users towards its 3.3GHz broadband wireless
network since March 2008. Prateek Pashine,
vice-president of planning for retail business at
Tata Communications, said that the company’s
network in Bangalore is the densest city-based
network globally. As many as seven vendors are
reportedly competing for Tata’s WiMAX contract.
These include Telisma, Alvarion, and Huawei,
among others. Tata is adding around 2,500-
3,000 customers every month and is expected
to cover newer cities like Chandigarh,
Hyderabad, New Delhi, Noida, and Gurgaon,
among others.

Gee Pee Infotech unveils GSM mobile
phones in Orissa

Indian cell phone maker and distributor
Gee Pee Infotech Pvt Ltd. has unveiled its new
range of GSM cell phones — “Gee Pee, Always
with you” — in the state of Orissa. The firm had
previously unveiled its mobile phones in
Jharkhand, West Bengal, and northeast India.
The cost of the GSM mobile phones would be
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in the range of $28 to $140 and would contain
features such as business double cards in one
phone, dual SIM cards, display FM (with
antenna) without headphone, MP3/MP4, high
color resolution, and much more. Gee Pee
initially plans to sell 5,000 pieces per month and
hopes to increase this figure to 25,000 pieces a
month after three months.

BSNL to spend $1.2 billion in its WiMAX
project

India’s state-run telecommunications
service provider, Bharat Sanchar Nigam Ltd.
(BSNL), is planning to spend about $1.157
billion on its WiMAX project. BSNL director fo
finance S D Saxena stated that the PSU plans
to commercially launch broadband wireless in
urban areas this year using WiMAX technology.
BSNL would initially commence its services in
three states: Gujarat, Maharashtra (excluding
Mumbai), and Andhra Pradesh. It is also
planning to set up around 50,000 IT common
service centers (CSCs) powered by WiMAX
technology.

But the state-owned player is awaiting
radio frequencies to launch its WiMAX services.
Mr. Saxena said that BSNL is anxiously waiting
for the Department of Telecommunications’
(DoT’s) announcement of the country’s 3G and
WiMAX policy.

Spice Mobile launches new m-commerce
device in India

Indian mobile operator Spice Mobile has
launched a new m-commerce device named S-
707n in the country. Spice has joined hands with
ngpay for providing m-commerce services to its
subscribers in India. This new service would
enable the operator’s users to book airline,
railway, and bus tickets; send gifts; perform
banking transactions; pay bills; and book movie
tickets and hotels.

The WAP and GPRS-enabled device
includes additional features like FM player, MP3
player, integrated digital camera, Bluetooth, and

FM recording, among others. Its SMS function
offers features like SMS Auto Responder, SMS
Scheduler, and SMS Search. The S-107 costs
$123.43 in India.

Bharti introduces test launch of its DTH
services in Gurgaon

Bharti Groups; DTH (direct-to-home)
affiliate, Bharti Telemedia, has unveiled a “test
launch” of its much-awaited services at
Gurgaon.

This test launch comes ahead of its
commercial, nationwide launch in September.
Although the firm is currently providing only 10
channels, it plans to increase this figure to
around 220 after its commercial launch. It has
gone on to adopt the MPEG-4 technology for
its DTH services and is currently in advanced
stages of talks with several established
broadcasters.

Sony Ericsson reportedly interested in
acquiring BK Modi’s 65 percent holding in
Spice

Mobile handset major Sony Ericsson has
reportedly expressed its interested in buying BK
Modi’s 64 percent stake in Indian mobile
operator Spice Mobile, which has demanded a
price of Rs 80-100 per share ($1.85-$2.31).
According to the Economic Times, Sony
Ericsson had initially approached the Indian
mobile player for a possible collaboration/
partnership.

However, both parties soon realized that
an acquisition deal would make much more
sense. If Sony Ericsson succeeds in acquiring
the stake in Spice Mobile, it would displace
Samsung to grab the second spot in the Indian
mobile handset segment.

BSNL to test launch WiMAX in
Visakhapatnam

According to the Hindu Business Line,
Indian state-owned telecom service provider
Bharat Sanchar Nigam Ltd. (BSNL) has selected
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Visakhapatnam over Ahmedabad and Pune for
the trial launch of its WiMAX network. The city
of Vishakhapatnam has enjoyed decent uptake
of broadband services in the last few years and
has around 16,000 active broadband
subscribers. BSNL has selected 14 locations in
the region for testing its WiMAX services. The
equipment for its services is likely to arrive by
the end of September 2008.

ZTE eyes partnerships with Indian operators
for marketing its handsets

Chinese telecom equipment vendor ZTE
said that it is contemplating partnering with
Indian telecom service providers for marketing
its cellular handsets in the fast-growing telecom
market. The vendor plans to tread a cautious
path by launching low-cost mobile handsets in
the country by the end of 2008. The firm has
already inked partnerships with CDMA service
providers in India. ZTE said that it shipped
around 10 million cell-phone handsets in the
country last year, adding that this figure is likely
to touch 15 million in 2008.

INTERNET

BSNL plans to unveil IPTV service in
Lucknow

Reports in local newspaper The Times
of India state that Indian state-run telecom
service provider Bharat Sanchar Nigam (BSNL)
shall soon unveil its IPTV (Internet Protocol
television) services in Lucknow. BSNL’s
managing director, Kuldeep Goyal, stated that
this IPTV service would be launched in the city
by the end of the current fiscal year. IPTV
services have already been launched by BSNL
in several Indian cities like Pune, Bangalore, and
Kolkata. These services are likely to be unveiled
in as many as 98 cities in the country. BSNL is
also going all out to increase its broadband user
base. According to Mr. Goyal, around 50 percent

of all broadband connections in the
country are offered by the PSU.

India had 4.38 million broadband
subscribers by June

According to a new report from the
Telecom Regulatory Authority of India (TRAI),
India had around 4.38 million broadband users
by June 2008. The report said that the number
of Internet users enjoying speeds of more than
256 kilobits per second increased from 4.15
million in May 2008 to 4.38 million in June. The
statement from TRAI added that India nearly
doubled its broadband user base between April
2007 and June 2008. However, high broadband
costs are still preventing most Indians from
subscribing to a broadband service. An
executive of a telecom operator said that a
decline in broadband costs would definitely
increase the broadband uptake in India, which
added 8.81 million telephone connections in the
month of June. Currently, China has the largest
online population in the world, with around 253
million Internet subscribers.

IKF Tech to soon make a soft launch of its
Internet and VoIP services

IKF Technologies, which has received a
category A Internet service provider license from
the Department of Telecommunications (DoT),
is gearing up to unveil its range of Internet and
VoIP (voice-over-Internet Protocol) products
over the next two to three weeks. It intends to
establish around 20 PoPs (points-of-presence)
across several key metros. IKF will initially soft-
launch its VoIP services focusing on retail users.
The firm has allocated around $2 million to $3
million for its venture into the telecom sector and
has already spent $1 million. It hopes to earn
$23.57 million from its telecom business over
the next three years.

BUSINESS

RCom secures $500 million loan from the
Export Development Corporation of Canada

India’s second-largest private
telecommunications operator, Reliance
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Communications (RCom), announced that it
has secured a $500 million loan from Export
Development Corporation of Canada (EDC).
The telecom firm said that it would use this
amount to procure GSM-related equipment.
With this, RCom’s total foreign loan for the
purpose of expanding its GSM operations in
India has reached $1.25 billion.

The firm had previously obtained a $750
million loan from the China Development Bank.
This long-term loan, which would be procured
over a seven-year period, would carry an
interest rate of LIBOR + 1. This is one of the
lowest interest rate offered to top 20 blue chip
companies globally.

TCOM unveils public telepresence in
partnership with CII, Indian Hotels, and
Cisco

In order to increase its revenues from
retail and corporate users, Tata
Communications (TCOM) has launched public
telepresence service in a tie-up with business
chamber CII, Indian Hotels (owner of Taj Hotels)
and Cisco Systems.

Telepresence facilitates quick
communication, as it enables the provision of
high-definition conferencing facilities and is a
feasible substitute of traditional meetings. This,
in turn, would help to reduce travel costs, boost
productivity, and cut down the time to market.
The service would cost $282.56 to $329.65 an
hour in the hotels.

TCOM MD N Srinath said that public
telepresence rooms have been established in
the Taj Hotels in Bangalore and Mumbai, as
well as in CII offices in Chennai and Bangalore.
Speaking about its favorable rates, which allow
significant cost savings, TCOM director of
telepresence managed services Peter Quinlan
said that the company will also provide bundled
packages which will enable users to purchase
prepaid bundled meeting time.

Meanwhile, Cisco said that it has saved
$70 million on travel expenses over the past

year.
Reliance Globalcom joins hands with
Internap to unveil content and application
delivery services

Reliance Globalcom, which is a division
of Indian mobile service provider Reliance
Communications, has joined hands with
Internet business solutions provider Internap
Network Services Corporation to unveil
application and content delivery services in
India.

This segment is expected to be worth
$273.83 million by 2010. Under the terms of
this deal, Internap would launch a point-of-
presence in India, which would then be merged
with its worldwide delivery infrastructure
covering China, Australia, Singapore, the US,
Japan, the UK, and the Netherlands. Reliance
Globacom would set up and manage this point-
of-presence.

 According to Punit Garg, CEO of
Reliance Globalcom, this partnership would
allow the company to launch top-quality
application and content delivery network
services in India.

India-based Geodesic inks licensing deal
with Germany’s Medion AG for providing its
Mundu IM solution

India’s Geodesic Information Systems
Ltd., which provides mobile as well as desktop
solutions for Internet radio, instant messaging,
and mobile VoIP (voice-over-Internet Protocol)
services, announced that it has signed a
multiyear licensing agreement with German firm
Medion AG.

As per the terms of the licensing deal,
Mediom AG would pre-install Geodesic’s
Mundu instant messaging solution in its soon-
to-arrive mobile communications device in
Europe, allowing it to provide interface skinning/
branding as well as XMPP management to
create online communities and enhance the
users’ ability to share their content across social
networking sites. This mobile device would cater
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to the youth segment in Europe. The company
did not disclose the commercial details of the
deal.

SC asks government to launch a ‘do-call
register’ system

The Supreme Court (SC) of India has told
the government to launch a “do-call register”
system over the next six months to deal with the
ongoing problem of unsolicited calls made to cell-
phone users.

The Supreme Court has stressed the
need to launch this new system after assessing
the failure of the do-not-call registry, which was
launched to prevent unwanted calls.

The do-call register would list the
identities of the mobile-phone users who want
to get phone calls pertaining to marketing
promotions.

Telemarketing firms will be permitted to
make calls only to these users. Following the
implementation of this facility, unsolicited calls
to other mobile users would be deemed illegal.

The SC has directed the Indian
government to submit a compliance report in six
weeks’ time.

It has also asked the Department of
Telecommunications to disconnect those
telemarketers that did not register themselves
within the time frame of three months.

Tata Communications plans to foray into 20
emerging markets

According to DNA, communications
major Tata Communications is planning to
venture into the top 20 emerging nations in order
to implement its overseas expansion plans. Tata
Communications, which belongs to the Tata
Group, earns around 66 percent of its revenues
from foreign businesses.

The firm has already invested about $1
billion to acquire new firms and establish a new
undersea cable. It is eying emerging markets
like Africa, Latin America, Southeast Asia, and
Central/Eastern Europe, where it plans to

provide telecom enterprise solutions like manage
dats services and telepresence.

BSNL to spend about $117 for expanding its
telecom infrastructure in rural Bengal

India-based state-run telecom service
provider BSNL (Bharat Sanchar Nigam Limited)
plans to put in around $116.7 million over the
next year for implementing its expansions plans
in the rural part of West Bengal (WB). BSNL is
apparently planning to drastically increase its
network infrastructure coverage from the
existing 11,600 cell sites. The PSU’s plans
include the deployment of a WiMAX-based
network in rural parts of the state by 2009. BSNL
also aims to deploy 100,000 broadband
connections in West Bengal by the end of the
current financial year. The firm is also banking
on 3G spectrum to launch more value-added
services in the state.

BSNL offers landline telephone for $0.46
Indian state-run telecommunications

operator BSNL and other private operators are
fiercely competing with each other to increase
telecom penetration rate in the country. BSNL
has unveiled a new scheme in rural areas of
Uttar Pradesh wherein its users in the state
could get a fixed-line telephone by paying just
$0.46 per month. This scheme would be
available only in rural areas of the state. Under
a variation of this scheme, BSNL users could
pay a one-time fee of $4.68 instead of the
monthly fee. The firm, which is the biggest
telecom operator in the country, is also offering
20 free calls a month to its users under the new
scheme.

Sterlite Technologies betting on telecom
vertical to boost its margins

Sterlite Technologies, a provider of
telecommunications and power-related products
in India, is relying upon its telecom services for
boosting its margins from the current 7 percent
to around 12 percent. Sterlite Technologies
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stated that although its telecom vertical accounts
for 40 percent of overall revenues, it contributes
more than 50 percent of the company’s profits.
Executive Anand Agarwal said that the firm’s
fiber-optic business would drive its margin
growth in the near future. While the worldwide
demand for this segment is likely to increase by
20 percent in 2008 to 150 million kilometers,
the growth in India is likely to stand at 45 percent
with the market size being 7 million to 8 million
kilometers.

Datacom partners Dhoot and Nahata take
positive measures to resolve their
differences

New telecommunications service
provider Datacom, which is currently witnessing
an ongoing dispute between partners Mr.
Venugopal Dhoot and Mr. Mahendra Nahata
over management control rights, seems back
on track as both parties have decided to adopt
an amicable approach to resolve their
differences. It is believed that Dhoot has given
an assurance to Mr. Nahata that he would be
consulted before making important decisions.
Mr. Dhoot has also stated that all the deployment
and investment-related plans of Datacom would
take place as scheduled.

Telecom Commission to waive license fee
on rural fixed-line phones

In a move that forms part of the Indian
government’s strategy to boost telephony
operations in rural India, the Telecom
Commission has decided to waive license fees
on rural fixed-lines. This waiver amounts to
about $47.33 million per year and is expected
to increase broadband penetration rate in
villages, thereby enhancing services like e-
governance. This decision was arrived at a
meeting of the Telecom Commission in New
Delhi. Other key decisions made in the meeting
include a levy cut towards the USO (Universal
Service Obligation) fund from the present 5
percent to 3 percent of operators’ AGR (adjusted

gross revenue) in cases where these service
providers have encompassed 95 percent of the
rural regions. The Indian government is planning
to achieve rural teledensity of around 25 percent
by adding 200 million connections by the end
of the Eleventh Plan.

Decision of tariff reduction goes in Bharti
Airtel’s favor

The decision to reduce telecom tariff
rates is proving to be a sensible one for India’s
biggest mobile service provider, Bharti Airtel.
Despite a 2 percent reduction in the operator’s
ARPU (average revenue per user) in the quarter
ending June 2008, the increasing minutes of
usage has negated this reduction. This increase
has enabled Bharti to sustain its growth
momentum. The impact of the demerger of its
infrastructure business was shown in the
subdued operating margin in the first quarter,
as Bharti had to pay tower-related costs to new
firms, including Indus Tower and Bharti Infratel.
Moreover, the rising power and fuel costs have
propelled the operator’s expenses further.
Although the operating margin of Bharti’s mobile
business fell by 500 basis points, it was partly
offset by the reduced depreciation. The telecom
operator is fairly confident about its high-profile
diversification plans, which include the launch
of its DTH (direct-to-home) operations by the
end of 2008 and the commencement of its Sri
Lanka operations.

Vodafone could be forced to pay $4 billion
in taxes in India

Telecom giant Vodafone could have to
pay over $4 billion in taxes if it loses its ongoing
legal case against India’s Income Tax
Department over its buyout of Hutchison Essar.
If the UK-based mobile giant loses the court
case, it will be liable to pay a penalty of 100
percent of the tax amount in addition to the 12
percent interest annually. The I-T Department
has accused Vodafone of evading capital gains
tax to the tune of $2 billion arising from its $11
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billion buyout of Hutchison Essar in 2007.
Vodafone reasons that it is not liable to pay the
tax in India, as two overseas companies in a
foreign land completed the deal. But the I-T
Department insists that the company must pay
the capital gains tax because Essar’s operating
assets were situated in the country. The
retrospective element of an amendment to
India’s Income Tax Act requires the purchaser
of the stake to pay taxes in India.

Aksh Optifiber grants second deal to
UTStarcom for its IPTV service in Mumbai

UTStarcom has won its second deal from
Aksh Optifiber for providing its solution for the
latter’s Internet Protocol television (IPTV)
services to state-run MTNL’s users in Mumbai.
The first deal was related to Aksh’s IPTV service
in Delhi. This new order entails the rollout of
UTStarcom’s RollingStream IPTV solution. Dr.
Kailash S. Choudhari, MD of Aksh Optifiber Ltd.,
said that the company’s new deal with
UTStarcom will allow residents of Mumbai to
enjoy its cutting-edge IPTV technology.

Operators oppose government’s possible
move to set stringent guidelines on VAS

Indian telecom operators have voiced
their opposition to any decision by the
government or telecom regulator TRAI to frame
norms for value-added services (VAS). The
operators said that the regulations by TRAI must
not be very stringent. VAS currently contribute
around 10 percent of the operators’ revenues.
The regulator will soon take a final decision on
the issue of regulating VAS in the country. GSM
association Cellular Operators Association of
India (COAI) has told TRAI that the existing
licensing obligations applicable on VAS are
adequate, adding that the unnecessary delays
in obtaining security approvals are badly
impeding the growth of the VAS segment in
India. Similarly, CDMA body Association of
Unified Service Providers of India (AUSPI) has
stated that the nature of regulation should be

such that service providers only need to keep
the DoT (Department of Telecom) informed
about their decision to unveil a value-added
service. But VAS operators have a different
viewpoint and have asked TRAI to improve
stringent guidelines.

Kavveri Telecom to raise US$10 million to
finance its inorganic growth plans

According to the Business Standard,
Kavveri Telecom Products announced that it
plans to raise around $10 million for funding its
inorganic growth initiatives for fiscal 2009 in
addition to its capital expenditure plan of $1.86
million. The company would use the additional
funds to finance its acquisition plans and boost
current operations in Canada.

Bharti Airtel to boost its traffic-carrying
capacity and telecom connectivity in
Mumbai

Indian mobile operator Bharti Airtel is
boosting its traffic-carrying capacity in the
Mumbai circle by around 10 percent and rolling
out additional fiber-optic as well as in-building
solutions (IBS) for improving the quality of it
services in the city. Bharti Airtel president and
CEO Manoj Kohli said that the firm would hike
its capacity over the next couple of weeks. A
fire recently broke out in Bharti’s Lower Parel
office in Central Mumbai. Its other two sites are
located in north Mumbai, Malad and Mahape.
Mr. Kohli added that the firm is reviving
interconnects with MTNL, Vodafone Essar, and
the Tatas.

Its partners like Ericsson Nokia and IBM
have been working hard to restore connectivity
in the city. Bharti currently has more than 2.5
million subscribers in the city and around 69.8
million across the country. It has around 450km
of optical fiber in Mumbai, which would soon be
increased to 500km.

Bharti’s fiber-optic network stretches
more than 73,787km across India. The company
is also looking at network reoptimization, which
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would enable it to add more traffic without
increasing capacity.

RCom’s user base goes past 50 million
Reliance Communications (RCom) said

that it has added 1.74 million users in June 2008,
thus increasing its total user base to 50 million.
The company has now become the fifth service
provider in Asia to reach this milestone. Reliance
Communications’ president of personal
business, S P Shukla, stated that this new
achievement is indicative of the ever-growing
popularity of RCom’s affordable telecom
services in the country. He also said that the
company is confident of adequately meeting the
future telecom-related requirements in India.
The firm added 5 million users in the first quarter
of this fiscal year.

MERGERS AND ACQUISITIONS

BSNL to set up a JV with a global hardware
firm to manufacture broadband equipment

India-based state-run telecom service
provider BSNL is contemplating establishing a
joint venture for producing modems and other
broadband equipment in order to tackle the
ongoing problem of acute shortage of these
products. The company has already invited
tenders from several global equipment firms for
entering into a joint venture to set up production
facilities in India.

This partnership, if successful, would
mark BSNL’s sole JV with an international
telecom service provider. The telecom company
is currently the only operator that handles
production facilities, as well. However, it lacks
the technological prowess to compete with
worldwide hardware majors. The PSU has
clearly stated that it will sign a JV agreement
with only those hardware firms that have a
minimum turnover of more than $236.25 million
per year. BSNL has also said that the company’s
expertise must go beyond its usual domain to
include design, manufacturing, supplying, and

marketing for at least three years. Furthermore,
the hardware giant must also have a track record
of producing and supplying 5 million modems
over the past three years.

BSNL’s IPO to catalyze its merger with state-
run MTNL

The Indian government has taken
measures for expediting the merger of state-
run telecom operators BSNL and MTNL.
Government sources revealed that this merger
is likely to take place after BSNL’s soon-to-be-
launched initial public offer (IPO). A Department
of Telecommunications (DoT) official said that
the government is reconsidering the proposal
to merge MTNL and BSNL, as the latter would
soon get listed on the Bombay Stock Exchange.
In 2004, the DoT had appointed a financial
consultant for looking into the matter. But it was
soon proposed that the merger would make
more sense if both the firms got listed. Although
MTNL is currently listed on the BSE, the UPA
government could not implement the proposal
to list BSNL because of stiff opposition shown
by the left parties.

However, since the Left party is not a part
of the UPA government anymore, the Centre is
looking to go ahead with its decision to launch
the IPO. A merger between the two firms would
create a combined entity with a turnover of about
$10.63 billion.

Dhoot makes an offer to acquire Nahata’s
36 percent stake in Datacom

Venugopal Dhoot, the chairman of the
Videocon group, has offered to acquire the stake
of Mahendra Nahata, his partner in Datacom
Solutions, after the latter threatened to take legal
action against Dhoot for breaching the
shareholders’ agreement. Mr. Nahata currently
owns 36 percent stake in Datacom via Jumbo
Techno Services. Confirming this development,
Mr. Nahata said that he is having various
discussions with Mr. Dhoot. But Mr. Dhoot has
strongly denied any such news. A few months
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back, Datacom had obtained a cellular license
when Mr. Nahata and other investors held
stakes in the company. Videocon emerged as
the new entrant in the scene, buying a 64
percent stake in Datacom.

However, both partners started to have
several major differences over the investment
pattern in the firm. Both allies initially agreed to
subscribe to a share capital of $35.3 million, with
Mr. Dhoot agreeing to make additional
investments up to $1 billion. But Mr. Nahata’s
advisors stated that he did not need to make
more investments, as his stake would still
remain at 36 percent.

Unitech identifying foreign partner for its
telecom sector foray

India-based real estate company Unitech
Ltd. has stated that it is busy identifying an
overseas partner for its foray into the telecom
sector.

The firm said that it is willing to offer
around 26 percent holding in its telecom division.
Unitech is contemplating making a pan-India
launch of its telecom services in the first quarter
of 2009. Unitech’s MD, Mr. Sanjay Chandra,
stated that the company has appointed UBS to
look for partners and disinvestment and has
chosen management consultant McKinsey for
its telecom business strategy. He also said that
the deal is expected to be closed over the next
couple of months.

RCom will continue to look for foreign
acquisition opportunities

Reliance Communications Chairman Anil
Ambani, who is keen to prove a point after the
failure of RCom’s merger talks with South
African telecom firm MTN, has announced that
the company is keen to identify new buyout
opportunities in the foreign market. Recently,
RCom’s talks with MTN failed to materialize
mainly due to the claims of right of first refusal
(ROFR) made by Reliance Industries (RIL),
which is owned by Anil’s elder brother, Mukesh

Ambani. But the RCom chairman has apparently
put that failure behind him and said that the firm
has the capacity and the bandwidth to multitask
in this century.

Etisalat pulls out of Tata Teleservices stake
talks

Emirates Telecommunications
Corporation (Etisalat), which is one of the largest
telecom operators in West Asia, has withdrawn
from talks for acquiring a 9.7 percent stake
owned by business tycoon C Sivasankaran in
CDMA mobile operator Tata Teleservices
(TTSL).

The UAE-based telecom player, which
plans to venture into the Indian telecom sector,
has initiated acquisition-related talks with
various telecom players, including Essar-
controlled Loop Telecom and Videocon Group-
backed Datacom Solutions. Etisalat had even
initiated talks with real-estate developer Unitech,
which recently won a license to provide GSM
services in India. However, all its talks failed to
develop.

The firm’s decision to pull out from the
talks with TTSL comes after the companies
could not reach an agreement on the final price.
Media reports suggest that Sivasankaran was
keen to get $1.87-$2.33 per share for his stake
in the firm, a price which was unacceptable to
Etisalat.

Bharti says it is up to MTN to decide about
the resumption of merger talks
India’s largest private telecom service provider,
Bharti Airtel, has said that is up to South Africa-
based telecom Mobile data revenues in India
likely to reach $8.3 billion by 2013

A new study by Juniper Research reveals
that the exploding media-rich content market
would the main driver of India’s mobile data
revenues, which are likely to increase to over
$8.3 billion by 2013 from $3 billion in 2008. The
new report disclosed that while revenues from
mobile browsing would continue to increase,
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other value-added services like games,
ringtones, mobile television, and music
downloads would also contribute immensely to
the telecom operators’ revenues during the
forecast period.

The author of this report, Windsor
Holden, stated that Indians are increasingly
looking forward to using mobile handsets as an
affordable means to access Internet services.
This report added that the deployment of 3G
networks in India would contribute further to this
growth.

 firm MTN to decide if it wishes to resume
its merger-related talks with the Indian mobile
player. Bharti Airtel joint MD Akhil Gupta stated
that the company does not wish to comment on
mere speculations, as any concrete
development has yet to take place. Last week,
MTN and India’s second-biggest telecom
operator, Reliance Communications, had called
off their talks due to the impending threat of
regulatory and legal hurdles. Prior to that, Bharti
had scrapped its talks with MTN owing to
disagreements over issues including ownership
control.

Ownership dispute over BPL Mobile likely
to be resolved soon

The arbitration team that was set up for
resolving the standoff related to the ownership
of BPL Mobile between HEL (Hutchison Essar)
and Essar will resume the talks on August 5.
This panel had to be reconstituted after the
death of chief justice RS Pathak.

The case relates to a standoff between
HEL and Essar. BPL Communications was
acquired by HEL, except for the Mumbai service
area, where this buyout took place via Essar.
However, Essar refused to transfer the shares
to HEL, arguing that the DoT (Department of
Telecommunications) had yet to approve the
sale of BPL Mobile to HEL. But HEL, which is
now known as Vodafone Essar, states that it
has paid around $381.26 million)and has
demanded the transfer of the stake.

MARKET INTELLIGENCE

India added 6.32 million GSM cellular
subscribers in June

According to GSM body Cellular
Operators Association of India, India added
around 6.32 million GSM cell-phone users in
June, increasing its total GSM user base to
212.14 million.

The country had added 6.28 million GSM
users in May 2008. This figure does not include
the number of new users on Reliance
Communications’ GSM network. The CDMA
giant, which is the second-biggest telecom
operator in India, added 1.63 million mobile
users in May. Buoyed by factors including cheap
handsets costing just $15 and cheap call rates
(1 US cent), India has become the second-
biggest mobile services market, after China.
India’s largest telecom operator, Bharti Airtel,
added around 2.56 million users in June,
increasing its total user base to 69.38 million.
Meanwhile India’s third-biggest mobile operator,
Vodafone Essar, added 1.73 million users in the
month, taking its total user base to 49.2 million.
State-owned Bharat Sanchar Nigam Ltd. added
365,479 users in June, increasing its total to
37.26 million.

Indian MVAS likely to reach $2 billion this
year

A new report by
PricewaterhouseCoopers (PWC) states that the
Indian mobile value-added services (MVAS) is
expected to reach $2 billion by the end of 2008.
The contribution of mobile VAS towards an
operator’s revenue is likely to increase from the
current 10 percent to 18 percent by the year
2010.

The global expenditure on MVAS, which
includes mobile payment, mobile music, and
mobile advertising, is likely reach $55.6 billion
by 2011.

The report stated that mobile payment is
likely to add 70.9 million users by 2010, adding
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that semi-urban and rural areas would drive the
growth of the mobile payment space in the years
to come.

It also pointed out that India’s youth
segment would be the main driver of the market,
especially in the entertainment MVAS. The PWC
report also stated that user expenditures on
mobile music is likely to increase form $13.7
billion in 2007 to $32.2 billion by 2010. India’s
VAS market is dominated by interactive voice
response (IVR), short message service (SMS),
and WAP portal platforms.

Bharti Airtel has the lowest CapEx per
subscriber

Indian mobile-phone operator Bharti
Airtel is favorably placed with regard to CapEx
(capital expenditure) per subscriber when
compared with its competitors.

Bharti’s CapEx per user, which measures
an operator’s operational efficiency, is $88.71

per subscriber, as against $152.61 for Reliance
Communications and $112.06 for Idea Cellular.
Since the telecom space is a capital-intensive
space, lower CapEx per user allows an operator
to save on depreciation and interest, which
implies greater profitability.

In FY08, depreciation expenses
accounted for only 13 percent of the net sales
for Idea and Bharti, while for RCom the figure
was 15 percent.

Telecom analysts suggest that Bharti’s
decision to outsource network management
deals to third-party vendors has worked in its
favor, as the CapEx in this case is corelated to
the voice minutes being used in a particular
quarter. In contrast, telecom firms that choose
to do it in-house need to address current as well
as future demand, which explains the higher
CapEx per user.
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